Course Description
AG ED 4:  WORKING IN AGRIBUSINESS 
Offered 2nd & 4th 9 Weeks (two term course) 1 credit hour
Prerequisite: Ag Ed I or Instructor Approval
A course designed for upper level students interested in the many opportunities in the largest occupational area of the agricultural industry. The first half of the course is an advanced study of applied farm and agribusiness management. Learning opportunities will focus on the areas of marketing, credit, investments, tax planning, agricultural law, and management. The second half of the course begins with a unit on personal development, which will help students to assess their own strengths and weaknesses, and discover their aptitudes and abilities. This will lead to the development of career goals. Learning activities will concentrate on communications, leadership, presentation and sales strategies, advertising, computer networking, and searching for a career. Simulation, problem solving, group activities, role-playing, and individual presentations will be used extensively in this course. 
Course Competencies
Ag Ed 4: WORKING IN AGRICULTURE 
The learner will be able to:
Explain and utilize various types of record keeping systems used in agriculture. (CAR)
Complete an inventory. (CAR)
Post cash receipts and expenditures. (CAR)
Complete an income statement. (CAR)
Complete a net worth statement. (CAR)
Calculate financial ratios. (CAR)
Complete and explain an enterprise budget, partial budget, and whole business budget. (CAR)
Identify and explain variable and fixed costs. (CAR)
Explain the concept of opportunity cost. (CAR)
Complete and explain a cash flow projection and cash flow summary. (CAR)
Identify types and sources of credit. (CAR)
Calculate the time value of money. (CAR)
Calculate the payback period for an investment. (CAR)
Value assets using depreciation and market value methods. (CAR)
List steps involved in acquiring land (purchase, cash rent, crop share). (CAR)
Identify governmental regulatory agencies related to agribusiness. (CAR)
Analyze marketing and pricing alternatives. (CAR)
Differentiate marketing, pricing and grading standards for different commodities. (CAR)
Identify sources of marketing information. (CAR)
Use database, word processing and spreadsheet computer programs. (TECH) (CAR)
List personal, financial and educational goals and objectives. (CAR) (LLL)
Explain the steps in the decision making process. (CAR)
Identify skills required of a business owner. (CAR)
Calculate personal income tax. (CAR)
Explain social security taxes and benefits for employment. (CAR)
Calculate state sales tax. (CAR)
Identify and compare four types of business organizations. (CAR)
Analyze common types of written agreements in agriculture. (CAR)
Identify insurance needs in ag business. (CAR)
Demonstrate principles of effective selling. (CAR)
List and explain methods used to advertise. (CAR)
Write a sales ticket. (CAR)
Balance daily cash receipts. (CAR)
Balance a monthly bank statement. (CAR)
Calculate finance charges. (CAR)
Complete a periodic billing statement. (CAR)
Demonstrate proper telephone procedures. (CAR) (COM)
Identify factors that are important to human relations in business. (CAR)
Identify approved practices in farm and agriculture broadcasting. (COM) (CAR)
Produce a 5-minute radio program, including commercials, markets, weather, and farm news. (CAR) (COM)
Lead a business meeting using correct parliamentary procedure. (LEAD) (CAR)
Participate in a business meeting using correct parliamentary procedure. (LEAD) (CAR)
Identify qualities that a leader should posses. (LEAD) (CAR)
Summarize information gathered from magazines, newspapers, and internet by giving a 3-minute presentation to the class. (COM) (HOTS) (LLL)
Identify approved practices in planning and giving quality presentations. (CAR) (COM)
Give the following types of presentations: a how-to presentation on an agricultural skill; a persuasive presentation on an agricultural issue; a sales presentation on an agricultural product or service. (COM) (CAR)
 

Planned Instructional Units (Ag Ed IV)
	TERM: 1
	
	TERM: 2
	

	Unit Topic
	Days
	Unit Topic
	Days

	Management and Decision Making
	4
	Communication & Presentation Strategies for Agricultural Audiences
	10

	Record Keeping
	4
	Advertising & Product Promotion
	10

	Financial Analysis
	6
	Ag Journalism & Mass Communications
	10

	Budget Analysis
	6
	Agricultural Career Search Strategies
	10

	Cash Flow Analysis
	5
	Current Events/Issues in Agriculture
	2

	Investment Analysis
	3
	FFA / SAE
	1

	Taxes
	3
	Unplanned / Field Trips
	2

	Advanced Parliamentary Procedure
	5
	
	

	Business Organizations
	4
	
	

	FFA / SAE
	2
	
	

	Current Events/Issues in Agriculture
	2
	
	

	Unplanned / Field Trips
	1
	
	

	
	
	
	

	TOTAL:
	45
	TOTAL:
	45


